General Questions for Guests

Livin’ The Dream on WBIG (am 1280) – Tuesdays from noon to 1PM CST


Overview

Thanks very much for being a guest on our radio program - Livin’ The Dream! 

Livin’ The Dream is a radio talk show dedicated to helping listeners understand what it takes to start a business, buy a business, or get into a franchise.  They need information about all the options they could pursue before they get too far down the road.  The three essential ingredients to finding the right opportunity are:

1. Finding the right direction to explore

2. Learning more about yourself and your objectives as a business owner

3. Finding the right advisors

Every week, we will introduce different concepts and ideas important to those who dream of quitting their jobs and becoming self-sufficient in their own business.  To that end, we will have different guests on the show to discuss personal stories related to getting into business, to review various business models that exist, and to learn about the resources available to help them transition into a business of their own.  We expect that most of our listeners will be first time business owner “wannabes.”  Our job is to help them understand the real issues they face so they can better judge their ability, get beyond their fears, and understand if they can confidently pull this off.

Since we expect that a number of our listeners might be “on the fence,” our intent is to give them confidence and help them see that it is possible to be successful on their own.  While we want to provide straight talk about the challenges of business ownership, in the end we want our audience to come away with a positive impression and a better understanding of what it takes to be successful.

There will be two types of guests on the show:

4. Business Owners:  Those that own a business or operate a franchise, and will use the time on the show to discuss their personal experiences as an entrepreneur.

5. Business Resources:  Those who are a resource to small businesses, and will use the time on the show to discuss the services they provide to others.  Persons in this category may themselves be a business owner or may work for someone else.

We will discuss with you in advance what your primary role will be:  Business Owner or Business Resource.  In all cases, we will encourage you to use the guest appearance as an opportunity to promote what it is you do.

Logistics

The WBIG radio station is located at 620 Eola Road, Aurora, IL  60504.  On the day of the show, please plan to be at there between 11am and 11:15am so we can make final preparation for the broadcast which starts at Noon CT.  Be sure to let others know about Livin’ The Dream.  They will be able to listen online through the WBIG website if they are not close enough to pick it up on the radio:  www.MyDreamBiz.net. You will also get a free copy of the show on CD for your own use after the show.

General Questions

Following is a list of generic questions we will consider asking our guests, depending on your role.  If there is something you want us to ask you because you think it will showcase you or your business better, please let us know before the broadcast.  However, because the show is unscripted and it is a call-in show, there may be more questions that come up during the broadcast for which we cannot plan.  Those questions may actually lead to the best dialogue.  So review the list below more to orient yourself.

Possible questions we might ask Business Owners

6. How did you get into this business?

7. What did you do before?

8. What, if anything, in your prior experiences prepared you for this business?

9. How long have you been in this business?

10. Who is your competition and how does that impact your business?

11. What has been your biggest challenge?

12. What are the two or three marketing techniques that have worked best for you?

13. What surprised you the most?  (good or bad)

14. Was there something you would have done differently if you were to do it over again?

15. Do you have any other businesses that you run at this time?

16. Where is you business located and how can people get in touch with you?

Possible questions we might ask Business Resources

17. In general, what are the services you provide?

18. Why should people seek you out?

19. Describe your ideal customer or client.  That is, who needs you most?

20. How do you charge for your services?

21. Is there any preparation people need to do before they meet with you?

22. Would you provide an example (or two) of how you benefited your client?

23. Where is your office and how can people get in touch with you?
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